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A Slice of NonStop

Low-Hanging Fruit Lead the Way Toward NonStop Cl-Readiness

Janice Reeder-Highleyman

hree cheers for the low-hanging
fruit of the HP NonStop ISV
Modernization Program. They are
the companies with products that were
ripe for earning Converged Infrastructure-
Ready credentials by virtue of having
been developed within the parameters of
today’s open standards. Since the CI-
Ready program was first introduced at
the NonStop Symposium last September, five NonStop
partners have earned CI-Ready credentials. Having
five partner products that are CI-Ready is good, but the
NonStop Enterprise Division wants more. That’s because
the NED’s bid for open fault tolerance depends in part on
accelerating ISV momentum to develop new CI-Ready

applications and to modernize existing NonStop solutions.

The criteria for a NonStop application to qualify as CI-
Ready are as follows:

The application runs on a NonStop Blade
system / J-series operating system

AND

uses one or more of the modern and open
software infrastructure components on NonStop
(Java, Eclipse, SASH, web services, SOAR, SQL/MX,
iTP WS, NS JSP) or provides features or services
that enable customers to modernize their
operating environments

OR

the application is capable of being installed
with NonStop Software Essentials and thus can
be integrated into the installation repository for
any given NonStop system.

NonStop solutions developed within the above
requirements easily can earn CI-Ready credentials and
thus qualify as low-hanging fruit. However, companies
with applications and tools that are not “modern” in the
CI-Ready sense must consider the financial impact and
man-hours of effort often required to convert a non-
compliant solution to one that is compliant. Admittedly,
instrumenting applications to be managed under
NonStop Software Essentials is an easier alternative to
more extensive conversion processes; and HP has offered
technical guidance and support to partners interested
in pursuing CI-Ready compliance. However, with
either option mentioned above, there are numerous
considerations to taking an existing product and
modernizing it, especially if there are no foreseeable
guarantees of increased sales. Regardless of company
size, HP NonStop ISVs chant the same mantra as HP

itself - “Show us the money” When that money isn’t
forthcoming because NonStop customers are not yet
demanding that solutions be open and standardized,
it’s an expensive leap of faith for ISVs to embrace HP’s
converged-infrastructure vision.

HP is no stranger to the challenge of integrating
disparate platforms and technologies within its own
enterprise. Who better then to define an open,
standardized infrastructure not only for software and
solutions but for hardware as well? HP’s own converged-
infrastructure endeavors have evolved into more than an
aggressive effort to sell externally what it has implemented
internally. It is a forward-thinking philosophy that
embraces modularity, flexibility, maintainability,
robustness, compatibility, interoperability, virtualization,
responsiveness — all the characteristics that combine
to ensure successful, modern IT architectures. Bring
the benefits of modernization to the NonStop platform
via open, standardized tools and utilities, and those
IT architectures also acquire NonStop’s unique, 24/7
reliability, availability, and scalability (RAS).

First, fruit analogies and now poultry. Does the
modernization of HP NonStop solutions lead to
increased sales of the NonStop platform, or do increased
NonStop platform sales lead to more partner interest
in modernizing existing and new NonStop solutions?
Which comes first? Many within the NonStop community
believe that the two initiatives must move in lockstep, each
driving the incremental success of the other.

“What will help,” says NuWave Technologies President
Ernie Guerrera, “is an observable HP commitment to fully
educate its sales representatives, consultants, analysts,
and solutions architects about both the open advantages
of NonStop and the CI-Ready solutions that exist for the
platform.” The more NonStop sales opportunities in the
pipeline, the more partners will be encouraged to make
their solutions standards-compliant. That will lead to
more sales, which in turn will lead to more CI-Ready
applications and tools, which in turn will lead to more
sales, and so on.

Shaun Clowes is adamant that the NonStop platform
has a viable place in a modern, efficient organization. In
his decade of involvement with NonStop products, this
Integrated Research Product Manager for Payments and






